
IDEAS FOR CLIENT INVITATIONS 

 

Short IGS Bio 

Ian Gray is a commercial lawyer who specialises in Business Succession Planning, Exit 
Strategy Advice and Business Risk Management. 

He is the proprietor of Ian Gray Solicitor, a legal firm based in Brisbane that services 
Advisers, Accountants and Clients in every state and territory of Australia. 

His particular focus is designing funded exit strategies for business people in the event of 
death, disability, trauma and retirement. 

These strategies are most suited to Businesses with Multiple Proprietors or Owners. 
However, in most cases, they can be adjusted to suit the needs of Sole Proprietors and 
Family Businesses. 

 

Out of the In Basket 

Most business owners know they need a Business Succession Plan. 

The problem is they don't know what a Succession Plan looks like or what "jobs" it can do! 

Then, when you try to get advice, it's all jargon or gobbledygook, nothing makes sense, it 
takes forever to get an answer, and it costs a fortune! 

Even if you've tried to get advice, the Succession Plan for most Businesses is still sitting in 
your in-basket. 

The aim of Ian Gray Solicitor (IGS) is to get your Succession Plan out of your in-basket and 
into the filing cabinet, so that you can have peace of mind! 

 

The Purpose of a Complete Succession Plan 

The purpose of a Complete Succession Plan is to ensure that: 

1. you sell your Equity in the Business for the full, pre-agreed value; 

2. you are released from any Personal Guarantees with respect to Business Debt; 

3. any Loan Accounts between the Business and the Proprietor are repaid; and 

4. there is scope or provision for future growth in the value of your Equity in the Business. 

 

What to Say to Clients Before a Meeting 

1. You have made arrangements for Ian Gray, a Specialist in Business Succession 
Planning, to meet a number of your Clients; 

2. Ian Gray will explain the nature of a Business Succession Plan and discuss an informal 
Case Study; 

3. Ian Gray will draft an indicative Business Succession Plan for at least one life insured;  

4. The Fee depends on whether the Adviser has an IGS Marketing Licence at the time of 
the Meeting: 

5. If the Adviser has a Marketing Licence, there will be no Fee for a Meeting and Report; 

6. If the Adviser has no Marketing Licence, IGS will quote the applicable Fee and terms of 
payment before the Meeting;  

7. If the Client proceeds with an Agreement, there will be a Fixed Legal Fee; 

8. IGS will quote or confirm the Fixed Fee in the Meeting and Report. 


